
Impossible = I’m Possible

Audrey Hepburn
“Nothing is impossible: Th e word itself says, ‘I’m possible’!”

Th is email from Club Member Cindy arrived:

Hi Ken!
It’s been two months since we spoke on the phone about my concerns about continuing on with the 

course. Well, I’m still here. I’ve done two more DT’s — and things are falling into place for me to perform 
two more in September.

I got a response from a query letter I sent out 1-1/2 years ago on a book I wrote on how to fi nd the love of 
your life. Th at prompted me to dig out my proposal and update it. I’ve been working on that until I got an 
idea yesterday to turn the book into a textbook for a course on fi nding true love. 

I’m going to skip submitting the proposal. I got a lot of agent interest last year, but no takers. Th e main 
reason was I had “no marketing platform.” If a publisher were ever to accept the book, I’d still have to do the 
marketing myself anyway. Well, why not do the marketing right now and off er a course?

 I love that quote you gave about the Internet being an emperor with no clothes. [Th at’s West Wing 
Video#25: “How to Make Money Doing What You Love”] YES! I’ve been derailed and stuck in the mud by 
the promises of easy e-book sales “If you buy my course . . . .” Last year I had worked on putting the book 
online and fl oundered with the whole website, SEO, lengthy sales letter thing. I had given up on the book 
completely . . .

. . . until now! I’ll follow the Dream Tickets instead. I’ll begin by doing some test marketing on a course 
with unlimited email access to me for any questions. I’ll see if there’s any interest. I’ll start by off ering 
the book as a WORD document. I’ve already formatted the text, complete with clip art. And a separate 
workbook with activity worksheets.

Wow. I can actually see myself getting orders for the course, sending out emails with word.doc 



attachments, and reading and responding to email questions and comments. THAT SOUNDS LIKE FUN!
I won’t get ahead of myself. First I will ask around and find out if there’s any interest. I’m going to a 

Toastmaster’s meeting on 9/14 so I’ll be able to check with the people there.
By George, I think I’ve got it!
— Cindy

Hello Cindy, congratulations on your persistence, and thanks for your terrific progress report!
Have you considered Dream Ticket #16: Invent a Guide that we may post on the Members-Only 

“Plus It!” page at UTSClub.com? Cindy, work in as many Dream Tickets a day as you can — none is more 
important than another.

Yes, in my experience, self-publishing, promoting, and marketing is definitely the best way to go — and 
yes, it is great fun! It would be rare for me to want one of my books in a bookstore! In fact, only one has: my 
“Rich Man’s Secret” novel, which became a best-seller.

Also realize that you have my exact instructions — step-by-step — how I took my self-published 
foreclosure guide directly to community colleges, and then into the California State University System (the 
largest in the world), and created a lucrative career just working weekends. It was great fun! And I know a 
class or course on finding your true love would certainly be popular. It’s all right here in the Handbook.

And yes, by George, you DO have it now! Onward & Upward Cindy!
I then requested Cindy’s permission to use her story to help others make their decision to join us in the 

UTS Club too, and here’s her reply:

Hi Ken!
Sure. You can use my email. It does exhibit a breakthrough. :)
I’ve learned something about myself today — just how fast my mind jumps to negativity whenever I hear 

of a good opportunity. The possibility of my guide appearing on your website was spectacular! Yet my mind 
gave me all these excuses and “I can’t’s” when I first read it. My mind shoved orange cones right in front of 
my nose! Rest assured I drove right past them.

The idea of writing a guide was giving me some trouble. I have already have written a 60,000-word book! 
Then I pulled out your initial UTS sales letter and saw how it acts like a guide. And it hit me — I had 
written 30 blog posts last year in anticipation of doing the whole internet marketing thing. I’m working with 
those posts right now to turn them into a guide. I’m going to include a few good stories and examples from 
the book like you did in your UTS sales letter.

I get it! My guide will act as a sales tool. Wow! This is becoming easier and easier!
In awe and amazement, —Cindy
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By George, I think she’s got it . . . ! It’s all perception isn’t it Cindy . . . ? And it’s not always easy, but it IS 
fun! Congratulations for spotting Orange Cones now too Cindy — that’s a HUGE achievement! And we’ll 
all be looking forward to that Guide of yours.

So until next time, remember Ralph Waldo Emerson’s words: 

“An ounce of action is worth more than a ton of theory.”

Keep working your Dream Tickets!
Onward & Upward!


